
Bank products:
tailor-made 

or off-the-shelf?













When?

ü Way4 Start Products

ü Faster time to market for new projects

ü Rationalisation of existing deployments

ü Eat your own dog food



Why?

Streamlining business processes 

Tailoring and differentiation

Time to market : Onboarding 
a new bank in a few weeks

Simplification of operations

Reduction maintenance costs

Rationalization of organically 
grown products

Increase of profitability

Projects are completed 2 to 3 times faster



The solution

Apollo

Installation 
Guide

Implementation 
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Test Plan

Business 
Requirements
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Distributive 
files
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Acquiring 
ATM

Dispute 
Management
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And growing ...



Standard but Flexible Product Configurator

Configuring a 
POS terminal

Configuring 
merchant 
pricing



So …tailor-made 
or off-the-shelf?




